SiteSell.org

New Business Sponsorship
Application Form

Please complete this New Business Sponsorship Application Form and then send it as an e-mail attachment to info@sitesell.org only if you do not currently have an SBI! subscription and have not had one in the previous 12 months.

Do you represent a nonprofit organization looking for a sponsorship? You have the same process. When you complete the application form, mention that you'll be the individual doing the work for the nonprofit.
Follow these tips and increase your chances of submitting a winning application:
· TIP #1. Ensure that your e-mail address is correct. We need it to notify you!

· TIP #2. Read each question very carefully and respond as specifically as you can to all parts of the question. Take your time to understand what the question is asking.
· TIP #3. Prepare your answers in advance in a text file, then copy and paste them into the boxes below. This will help you respond more thoroughly.
· TIP #4. Use specific examples from your own experience. Avoid making general statements that anyone might find in a self-help book or Wikipedia.
· TIP #5. It's more important for you to be honest than it is to try and give us answers you think we're looking for. The truth will ultimately prevail, especially in YOUR own business.
Also… If you think you can strengthen your application by providing supporting documents (press clippings, letters, nonprofit registrations, etc.) feel free to include them as attachments to the e-mail you send to info@sitesell.org.

Note… The shaded boxes will automatically expand to the size of your answers.

Name

	


E-mail Address

	


Phone Number

	


Country

	


Question #1 -- In approximately 500 words, introduce yourself and share your business and life goals. Outline how/why you see SBI! helping you achieve those goals. 

	


Question #2 -- Give an example from your own experience, business or otherwise, of how you had set yourself a goal and managed to stay focused enough to achieve it, despite possible distractions, like relationship or especially financial problems. 

	


Question #3 -- Being as specific as possible, describe how you will slice your "time pie" between your current responsibilities (family, job, life) and the efforts required to grow an e-business. 

	


Question #4 -- How do you motivate yourself (and sometimes others working with you) to overdeliver or go beyond expectations? Using specific examples (business, school, charity, sports club, etc.) describe how you prepare to succeed whenever you embark on a new project or experience. 

	


Question #5 -- Based on what friends and workers might see in you, what subjects do you have a special knowledge or expertise in? How do you go about learning something new if it's something you like? And if it's something you don't like? 

	


Question #6 -- Describe how you come up with project ideas (business or otherwise), how you choose the best one to focus on, and how you keep the other ideas on hold until they're ready to be nurtured.

	


Question #7 -- Which individuals (or groups) do you see contributing to the building of your online business and to what extent is each responsible for the success of your business? Use one of your past projects (business, charity, school, etc.) to illustrate.. 

	


Question #8 -- Describe with specific dates and revenue figures how you expect your online business to perform. Give a brief explanation for your numbers. 

	


Question #9 -- Based on your past experience, business or otherwise, describe what obstacles might get in your way of success and how you would overcome them. Include as much detail as you can. 

	


Question #10 -- Describe an example of a successful action plan for a project or event (such as launching a new product, chairing a volunteer committee, or organizing a church bake sale) that you executed in the past. What factors made it work? What would you do differently to make it even better? 

	


Question #11 -- Based on how you see yourself and how you think others see you, describe as transparently as possible what your strengths and weaknesses are. How do you plan to improve your weaker points? 

	


Web site: http://www.sitesell.org/





















PAGE  
1

